ADVICE FOR PROFESSIONALS. NEW RETIREMENTALITY
Aged in my 60’s, I sold my accountancy practice to another firm and
continued in a consultancy role. While this meant I scaled back, I didn’t view
retirement in conventional terms. I wanted to maintain my business and
other charitable interests, although I needed to understand whether I would
have enough money to support my lifestyle.
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I arranged a meeting along with my wife at
Strategic Family Office. During our initial
consultation we talked about our concerns
and the things that matter most. Through
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make decisions about our future, including
the transfer of our assets.

We like having a trusted adviser we can bounce
ideas off, one who maintains regular contact so
we always know where we stand.”
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